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FEATURED SPEAKER: DR. IRA LANGSTEIN
SPONSORED BY: / straumann’ 8:30-12:00

Dr. Ira Langstein received his Dental degree from New York
University College of Dentistry in 1987. He was the recipient of
the Oral Pathology Award at NYU. Dr. Langstein founded the
Center for Restorative, Cosmetic, and Implant Dentistry in
Chesapeake, Virginia in 1990 and while there focused on
comprehensive dental treatment plans with an emphasis on
aesthetics and implants. In 2004, Dr. Langstein joined the Westchester Dental
Group in White Plains, NY, and has continued this tradition.

Memberships include the Academy of Osseointegration, the ITl, and the
Academy of General Dentistry. Dr. Langstein has achieved Diplomate status in
the International Congress of Oral Implantology.

Dr. Langstein has lectured extensively on dental implants, speaking for local,
regional,and international study groups, along with national dental implant
conferences. He has given talks on the restorative aspects of implant dentistry,
focusing on prosthetic and digital solutions and treatment planning for dental
implant systems. An emphasis is placed on assisting surgeons and restorative
dentists collaborate efficiently along the digital workflow.

DIGITAL AND RESTORATIVE CONCEPTS FOR THE IMPLANT TEAM:
OPTIMIZING OUTCOMES USING DIGITAL SOLUTIONS 3 CE
Restorative implant dentistry is undergoing significant change. With the
development of new technologies spearheaded by innovation in the
dental implant industry, we are now able to give expanded restorative
options to our patients. This comprehensive program will integrate these
techniques and innovative technologies into a practical approach for the
restorative implant dentist, surgeon and dental team.
Learning objectives:
1.Comprehensive implant planning involving single and multiple-span,
restorations, utilizing the Straumann implant ecosystem-Teamwork
between the Surgical and Restorative Team.
2.Review of digital restorative impression and restorative components.
3.Emergence Profile, and options/techniques to obtain anatomic
results at the time of surgery and beyond.
4.Immediate provisionalization with temporary crowns and custom
anatomical healing abutments-including the new AHA stock anatomic
healing abutment.
5.Dental materials: zirconia, lithium dislocate, PEEK, and others.
6.Abutment design: stock, custom milled and the New custom
angulated screw abutment.
7.Uses and techniques.
8.Problem solving and troubleshooting cases.
9.Implant design: which implants are optimal for different clinical
presentations.
10. New techniques and clinical pearls for the restorative dentist.

FEATURED SPEAKER: PAUL PELLETIER l

1:00-4:00

Paul is a corporate lawyer and business executive specializing -
in workplace culture, leadership, diversity/inclusion, and .
conflict management. Paul is the former Chair of Diversity and
Inclusion at the Attorney General of BC and the author of two
books, including The Workplace Bullying Handbook. Paul’s

website is pushingpastimpossible.com

Paul’s goal is to help build respectful, healthy, well-managed, inclusive
practices where both staff and patients thrive. Paul’s clients include Dental
Associations (Ontario, Quebec, Newfoundland, Alberta, Saskatchewan), dental
conferences and events (PDC, JDIQ, ODA, NDA, SDA, RDH Evolve, Ottawa Dental
Society), professional associations (medical, engineering, project management,
travel), Intel, AT& T, American Airlines, Cora, universities, law firms, and Project
Management Institute (PMI) chapters.

PATIENT RISK MANAGEMENT 101: 3 CE
BEST PRACTICES FOR PATIENT CONFLICTS, DOCUMENTATION, COMPLAINT
PREVENTION & TERMINATION

Dental schools don't spend time teaching you how to effectively
manage practice-related patient risks. Join a corporate lawyer who
trains dental professionals to learn about practical, low-cost and easy-
to-implement processes, best practices and strategies to protect your
practice from patient complaints and conflicts.
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This presentation helps dentists, dental teams and office managers
prevent costly patient complaint and conflict risks. Learn how to be
more proactive using forms, notices, policies, staff training and conflict
management practices to prevent practice nightmares. Develop
strategies for patient risk management including patient termination.

Learning Outcomes:

1.Introducing and examining the concept of dental practice patient
risk management.

2.0utlining the range of common patient risks that require
management in dental practice.

3.Providing best practice recommendations for managing patient
risks.

4.Developing your patient management processes to ensure
consistency, clarity and proper documentation so that you avoid
common problems and have evidence ready if you are subject to a
complaint.

5.Developing skills for having hard conversations and effectively
dealing with conflicts.


http://www.paulpelletierconsulting.com/books/
https://pushingpastimpossible.com/

Register NOW online at uvidds.com

REGISTRATION FEES

Early Rate  Regular Rate

On or before Sept 20 Sept 21 to Oct 3
Dentist $200.00 $225.00
N Dentist
Grade\zl\ézz,jngzgm $125.00 $150.00
Denturist $125.00 $150.00
RDH/RDT $125.00 $150.00
CDA/Admin $100.00 $125.00
REGISTRATION FEE INCLUDES:
« 2 Lectures « Buffet Lunch
« 6 CE Credits « Supplier Trade show
« Continental « Door Prizes
Breakfast

SCHEDULE

Registration & Breakfast

Dr. Ira Langstein

Coffee
& Trade Show

Dr. Ira Langstein

Lunch
& Trade Show

Paul Pelletier

8:00-8:30
8:30-10:00

10:00-10:30

10:30-12:00

12:00-1:00

1:00-4:00

* SAVE THE DATE :

UIDDS Spring Conference
April 16+ 17, 2027
Crown Isle Resort
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